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“A Sales Revolution to Schneider Electric”

NwAnoeic - H Yuxn tng kade emiyeipnong!

‘Omnw¢ KoL vaL TO OVOUACOUUE -TIWANCELG, SNULoUpYyLla VEWY EUKOLPLWY, OITOKTNON VEWV TIEAATWY,
Slaxelplon peydAwv AoyapLaoLwV- TO THAUO WA CEWY ELVOL QUTO TIOU «TTANPWVEL» TO ULoB06 OAwv!
Av 8¢ Aeltoupyel owWoTA, TOTE oMATAAA TIG TTpooTtABeleg OAwWV TwV uTtoAoinwy. Edv maAL SouAelel
owOoTA A KOAUTEPA ATIO TOV AVTAYWVLOUO, AUTO £XEL TTOAAATIAAGLO BETLKO AVTIKTUTIO OTNV EMLTUXLA.

Eva £pyo eknaidevong nwAnoswv tov aAlalet ta SeSopéva!

Otav n Schneider Electric (S.E.), o maykooulog edikdg otn Staxeipon evépyelag, amodpdaoloe va
enevbloeL og éva UeyaAOTIVOO TIPOYpOpUa ekMaiSeuong yla TNV oudda TWANCEWY Kal PLAPKETIVYK,
enéle€e v ICAP kot ta Tpoypdupata ekmaibevong tn¢ Huthwaite International mou
QVTLUTPOCWMEVEL.

To {ntolpevo ATav n allayr the MTWANCLOKAS KOUATOUPAG KOL CUYKEKPLUEVA TA OTEAEXN MWAROEWV
VoL UmopoUV va AeltoupyoUV GUBOUAEUTIKA TTPOG Toug teAATeC. Eniong, nOeAe oL meAATEG TNG va TV
TaUTiOOUV UE TNV apox OAOKANPpWHEVWY AUCEWY OTO XWPO TNG evepyelakng Slaxeiplong katl Twv
OUTOUATIOUWV.

OL otoxot Atav ¢\odofol kabwg amattovoov HeTafl AMwv TtV  dueon Peitiwon Ttwv
omoteAeopATWY TG etalpiag. Ot mpodiaypadéG Tou £€pyou ATAV QTOLTNTIKEG Kol TPoEBAsmav
METprOoWEeG alayeg, Toco ot emnimedo ocupmeplpopwy, 600 Kal oe bottom-line amoteAéopara.
Metaé Twv dAwv, n S.E. emBupovos:

e AU¢non nwAnoswv

e BeAtiwon tou HIT Rate

e Evratikomoinon twv mpoomabelwy Tou TUAUATOG TWANCEWY

e AU¢non Tou aplBuol TV EMLSLWKOUEVWY EUKALPLWVY

e BeAtiwon Twv ox€oewV e TOUG EAATEG

e Avadelfn tou cupPBouAeuTIKOU pOAOU TWV MWANTWV

e BeAtiwon twv SelKTWVY Lkavomoinong meAatwv

H oAokAnpwpévn ekmaldeuTikn mpoogyylon tng ICAP nepleAappave éva eupl GACHA EVEPYELWY,
OTWC:
e [lopatpnon Twv MWANTWY oTNV ayopad TpLV TNV €vapén Tou £pyou
e AvdAluon twv cuUTepLPOPWY KoL TNG TPOCWITLKOTNTAG OAWY TWV OTEAEXWY, LECW
Y UXOUETPKWV EpYaAEiwY
e Ekmaibeuon Baoclopévn ota dlepeuvnuéva povieda de€lotrtwy nwAnaong, “SPIN Selling
Skills” kat “Account Strategy for Major Sales”
e Ekmaibeuon Twv npolotapévwy ota de€lotntec coaching nwAnoswv (SPIN Coaching), wote
va eival og B€on va moapakoAouBouv TIG OUASEG TOUG KAl va urtootnpilouv TNV avamntuén
TOUGg
e  Exmaidevuon tng opadag LAPKETIVYK OTN ouykekpLuévn pebodoroyia (SPIN Marketing) yia
VA UTIOOTNPLEEL TIC TTWANCELG, OTO VEO TPOTO TTPOGEYYLONG
e AlEVEPYELO OUV-ETILOKEPEWVY YL TNV EUMESWON TWV VEWV CUUTIEPLPOPWY
e Impact surveys kat follow-up eknaildevoelg (oe e€€ALEN)

Kall OAa autd ouvdedepéva oe kaBe otadlo, pe petproloug Seikteg (KPIs) kal anoteAécpata.
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To £pyo o< aptSuoug

Madl pe Tnv etalpia oxedlAcae Kol UAOTIORCOUE EKMALOEVCELS O 7 Bepatoloyieg, yio 80 oUVOALKA
OCUUUETEXOVTEG, amd 4 SladopeTikoUG EMIXELPNUATIKOUC TOUElC, o 14 nuépeg ekmaibeuong KL evw
nponyndnke ektevég pre-training consulting. Alatédnkav 30 nuEPEG O OUV-ETLOKEWPELS Kol
xpnowpomotwiBnkav 12 gpyaleia edapuoyng (3 ya Tig mwAnoets, 3 yia tn Staxeiplon eukalplwy, 5 yia
o sales field coaching kat 1 yLa to HApKETLVYK).

O Nwpyog Mapyapitng, enkedaing tg ICAP Training, ouvtovioe SeKASEC CUVAVTHOELG CUVEPYOTWY
Tou kot SleuBuvtikwyv otedexwv tng S.E., pe otdxo tn og BABOC yvwon TOU QVTIKELEVOU TOU TIEAATN,
To OXeblooUO 0OKACEWV Tpocopoiwong Kot oevapiwv yla kaBe évav amd toug SladopeTikolg
Emixelpnuatikoug Topelg.

Mavw ar’ 6Aa OWG, TO CUYKEKPLUEVO £PYO NTaV EVa LEYAAO oTolXnua yla 0Aoug, 6ooug doUAeav

7|

OTEVA yLa éva XpOvo Kal Ekavav ipaén to “Change Behaviors to Change Results

Me0Bodoloyia Eknaideuong
Mo va emiteuxBolv oL oTOXOL TOU £pYoU, KIVNOAKAKE O€ TPELG AEOVEG, TTOU TV KATAAUTLKOL yLa ThV
srutuyio:
- Atopo
OL cUPUETEXOVTEG aflomoinoayv apxlkd PuxopeTpika epyaleia tng CUT-E, mou wg otoxo eixav
TV autoyvwoia.
Mowa Atav 6uwe n Kavotopio;
Ma mpwtn gopad eva PUXOUETPLKO EpYAAELO, CUOXETIOTNKE LE TIG EMBUUNTEG 6ELOTNTEG KalL
CUUTEPLDOPEG OTO XWPO TWV MwARcewv. MapdAAnAa, oL atopikég cuvedpieg feedback mou
akolouBnoav, amotéAecav tn Bdon yla Tn SnULoupyia ATOMKWY TTAAVWY aVATTTUENG.

- Oupdda
H evepyn GUUETOXI TOU GUVOAOU TOU OPYaVIOMOU OTO OXESLAOKO KOl OTLG EKTTALSEVOELS,
OUVEPQAE Ta PEYLOTA OTO VA TIEPLOPLOTOUV oL TILBavEG SUOKOALEG KaTd TNV epapuoyn. H
Sloilknon e TN 0TAGCN TNG, CUVEXWG EEETIEUTE TO UAVU LA OTL «QUTH N eKTaideuon eival moAv
GNUOVTLKH YLl ERAGY.
Mowa Atav 6uwe n Kavotopio;
MNa npwtn ¢opd oto oxedlacud Tng eknaideuvong cuvéBaAAav pe moAUTIUN MAnpodopnaon ot
TEAATEC, OL TPOIOTAWEVOL, TO TUAMA LAPKETLVYK, N OLKOVOULKA StebBuvaon, n SlebBuvon
MolotnTag Kat tkavormoinong Nehatwy, o umebBuvog tou cuotrpatog CRM kat n SLokNTIkn
ouada, WoTe Vo AMOTUNWOOUV e TOV KAAUTEPO TPOTIO OL TIPAYUOTIKEG AVAYKEG KAl Va
aflomotnBouv oTo HEYLOTO OL UTIAPXOUOEC SUVATOTNTEG TNC ETALPLAC.
A€ TEPLOPLOTHKAUE OPWE OVO OTO OXESLOOUO KAl TNV eKmaildeuaon.
M'vwpilovtag otL n aAlayn Twv cupnepldbopwyv Kal n epappoyr véwv pebodoloylwyv sival cuyva
emninovn Sladikaocia, ekmaltdeuTnKav 0AoL oL mpoiotapevol — Sleubuvtég o e€lotnTeg coaching
TIWANCEWYV, HUE OTOXO VA UopoUV va unootnpiouv tnv avamtuén twv opddwv toug. Ta
TapAMAVW evioxuoav T OXECELS TWV avOBpWTwWY, To MAB0Cg yla TV MwANon Kot tn d€opeucn
TOUC AmEVAVTL 0TV Talpia.
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O Avtwvng Modntog, Sales Manager, 6nAwaoe:
“......MeTd 10 TEAOC TNG ekmaibeuong 6An n opdda cupdwvnoe OTL ol TwARoelg "dddokovtal” Kat To
TpOypappa autd cuvéBalle otnv avaBabuLon tTg moLOTNTAG TWV TWARCEWV.”

- Opyaviopog

To TUAMO LAPKETIVYK SeV EUELVE QUETOXO O€ AUTH TNV PooTtddetla. To GUVOAO TwV GTEAEXWV TOU
EKTIULOEVTNKE OTO VAL UIMOPEL VOL UTIOOTNPLLEL TOUG VEOUG TPOTIOUG TPOCEYYLONG, E TA KATAAANAQ
£vTuma, avaAUOELG OVTAYWVLOUOU, EMILKOWVWVIEG Kal Aavoapiopota mpoloviwy.

Mota nTav ouwe n kawvorouio;

Elval amo Tig OmAVIEG TTEPUTTWOELG TIOU UAPKETLVYK Kol TIWANCELG £Katoav oTo (610 TpamélL yia va
Souv Twg oL podol toug cupBdallouv otn Snpovpyia agiog yia tov meAdtn Kot tTnv gTaupia.

MoAAoi Aéve otL urmopoUv, mOooL OUWE TO KAVOUV; - ZUGTH AT LETPNONG

210 €pyo aglomolOnke éva MOAUTAEUPO cuoTnua agloAdynonc/LETPNONG TNG OMTOTEAECUATIKOTNTOG -
XPNOLWWOTNTAG Tou, To omolo Bacifovtav otn pebodoloyia Twv “tecodpwyv emnédwv” tou Kirkpatrick
(Avtamnokpion-Mabnon-Zuunepipopa-AnoteAéopata). To cUCTN A EMPETE va SWOEL ATIAVTHOELG OTA
€€N¢ epwTUOTA:

1. Katavonoav ot cuuueTEXOVTEG TIG VEEG be€lotnteg; (Madnon)
Katd tnv eknaidevon, ol etonyntég (behavioral analysts) mopatfipnoay, katéypaldav kat
QVEAUOQV TLG AEKTLKEG CUUTTEPLPOPEC TWV CUUUETEXOVTWV HE adopur Role-Plays kol ookAoELg
TIPOCOMOLWONG KAL TLG CUVEKPLVAV HE Ta Slepeuvnéva povtéla tng Huthwaite.

2. O eknaibevouevol atodavinkav éousuon kat avayvwploav tnv aic Twv EKMaLSEUOEWY;

(Avrarnokpion — MaSnon)

e H Afopeuon Eekwvoloe amo To leadership team tng S.E. mou €ixe mapouaoia Kat evepyo polo
OTLG EKTTALSEVOELG KO EVETIVEE OAOUG TOUG OU ULETEXOVTEG.

e Me tnv oAoKARPWON TNG EKAOTOTE EKTIALEEUCNG TA ATOULKA TAGVA QVATITUENG
EVNEPWVOVTAV HE TIPOOOETEC EVEPYELEC TTOU SleUKOAUVAV TNV EMITEVEN TOUG.

e O oUVOALKOG BaBUOC LKAVOTIOLNONG TWV CUUHUETEXOVTWY QO TA MPOYPAUATA TAV 0To 93%
KOLL ATTO TOUG €LONYNTEG 0TO 94% avtioToLya.

e H ala twv eknmatdeloswv eniPefalwveTal oKOUN KAl orUEPQ, LECA ATIO impact surveys mou
Sie€ayovtal aAAd kot Ta testimonials mou AapBavovral.

O znupog Pamtng, Energy & Industry VP, 6nAwoe:

“... To KuplOTEPO NTaV OTL ViwbBapue nwg n ekmnaidevon mpooopoiale tn SoUAELd pag, Apa Hag
BonBouoe va avayvwplooupe tnv afla TG, va TAUTIOTOUME Mall TNG KOL va TNV EVOWHOTWOOUUE
AVETA OTN UETEMELTA KABNUEPVOTNTA KOl TOV TPOTO Spdong pag”.

Entiloyog

Kplvovtag anod ta anoteAéopata, To £pyo cuvéBale otn dnuoupyia agiag yia t S.E. kat toug
TeAATEC TNG Ko TtapAaAAnAa e€acdalios otnv ICAP TNV amattoUpdevn texvoyvwaoia yla va aAAdget Ta
6ebopéva oTo XwpPo TG eEmayyeAUATIKAG ekmaidevuonc!

Moteboupe Babutata otL ailel n emPpaPeucn Tou €pyou autol, wg “Sales Excellence mpaktikn”
otov Topéa g Ekmaideuong kat Avantuéng NwAntwv!
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NAPAPTHMA |

Nepypadr Schneider Electric — ICAP Training Solutions

Schneider Electric

Q¢ maykOopLoG eL8IKOG ot Slaxeiplon evépyeLag e SpaoTnpLOTNTA OE TEPLOCOTEPEG oo 100 XWpEG,
n Schneider Electric mpoodépel oAokAnpwpéveg AVOELG o€ TTOAAA TUALOTA TNG AYOPAS, OTIWG TNG
Evépyelag & Ymodouwv, TnS Blopnyaviag, Twv Ktipiwv, Twv Data Centres & Alktuwv KaBwg Kal TG
Katouwkiag. Aéopeuaon tng elvat va BonBa avBpwmoug kot opyaviopoUg va aglomololV oTo LEYLOTO TNV
EVEPYELA TOUG.

ICAP Training Solutions

H ICAP Training Solutions, w¢ otpatnylkog cuvepydatng tng Huthwaite International, kopudalag
£TAlPElOG TIAYKOOWUIWG OTO XWPO TNG EMAyYEAUOTIKAG ekmaibsuong, mpoodEpel pla OElpd
aVaTTU LKWV AVCEWV LE OTOXO TNV AUENGCN TNG AMOTEAECHATIKOTNTOG TWV OTEAEXWV TTWANCEWV.

Ta npoypappata tng Huthwaite International, Bacifovtat o€ 30 xpovia €peuvag 0To XWPO TWV
NwARcswv kol Alanpaypateloswyv. Exovrag avalloet mavw amno 50,000 mpayUoTikéG CUVOVTHOELS
MwANoNG, o€ 27 XWPEG Tou KOOUOoU, n Huthwaite orjpepa Katéxel Tn pLeyaAltepn Baon dedopévwv
ouUTEPLDOPWY MWANTWV Kal YWWPILEL TIG oupmepLdoPEC-KAELSLA TToU eival dppnKta cuvEeSEUEVEC Ue
TV emtuyia.
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NAPAPTHMA I
Client Testimonials
H Mapia Anjua, HR Director 8HAwoe:

“IxeSLdoape Kat UAOTIOLcape o ouvepyaoia pe TV ICAP to ekmaudeutikd mipdypappa "SPIN® Selling
Skills" kaBwg kat to "Account Strategy for Major Sales" kaAUmtovtag OAEG TG OUASEG TWV MWANTWV
MO, CUUTIEPIAOUPBAVOUEVWY TWV HECALWY KOL AVWTEPWYV oTeAEXWV Sloiknong. H ICAP amd tnv apxn
TipooTaBnoe va yvwpioel Ty Etatpia, Toug MEAGTEG KoL TO QVTIKELPEVO HaG KAl KOTAPEPE va PANOEL
™ YAwooa pag. H cuvexng untootrplén tng ICAP pag Boribnoe va mapakolouBrjooupe tnv edapuoyn
TWV YVWOEWV 0TNV PAEN Kol vt SOURE HECA ammd CUV-ETILOKEPELG O TEAATEG OPOTA AMOTEAETLOTA
OTOUG TTWANTEC Hag. To avtikTtumo auTol Tou eKMALSEUTIKOU TPOYPAUHATOC EMBEBALWVEL KAl
augnon TWV LETPROLLWY ATTOTEAECUATWY HAG LECA OE i XPOVLA KPlonG KOl MELWHEVWV EUKALPLWV.
H ICAP &emépaoe Tig mTpoodokieg Lag e TV OpyAvwan, TNV TOLOTNTA KAL TOV EMAYYEALATIONO TNG,
OAAQ TTEPLOCTOTEPO Ao OAL yLa SU0 OKOUN AGYOUG: OTL OL eKMALEEUTEG TG €86pacav oav cUpBoulol
pog (OxL oav EKTEAECTEG EVOC UEUOVWUEVOU EKTIOLSEUTIKOU £pYOU) Kol OTL TIPAYLOTIKA ayarmtouV auto
TIOU KAvouv."

O Znupog Pantng, Energy & Industry VP, 6nAwoe:

“To mpoypaupa skmaibsuong ATov mMpayuotika s€alpetikd! Mou ékave Slaitepn evtumwon n
AEMTOUEPAC KOl LOKPA TPOETOLAGio TTpLV TNV £KKivnon tng ekmaidevong. Ot cupBoulot tng ICAP
eMESe€av OMAVIO EMAYYEAUATIONO Kol PEYGAO £vBOUGLAOUO, NTOV EOTIOOUEVOL OTIC PEAALOTIKEC
QVAYKEG HOG Kol adlépwaav oAU Xpovo yla va kataldBouv tn Souleld pag. To mpdypappa frav
KOTA CUVETIELO EVTATIKO, OAAA TOGO GUVAPEG UE TNV SIKLA LOG TTPAYUATLKOTNTA TIOU JaG TILEE yla TO
apanavw, xwpig va pag koupalel. To KUpLOTEPO VIWBaE OTL N ekmaidevuon mpooopoiale tn Souleld
pag, dpa pag BonBolos va avayvwplooupe TNV aflo TnG, va TAUTIOTOUME pall TNG KAl va TtThv
EVOWUATWOOUHE QVETA OTNV UETEMELTA  KOONUEPWVOTNTA KAl Tov TpoOmo 6paong pag”.

O Nikog Znowuog, Sales Engineer

RIS OL YVWOELG TTOU QTTOKTIOOLE ATO TO CUYKEKPLUEVO OEULVAPLO OMOTEAOUV TTPOoTIBEUEVN atla
KOl yLa TNV €Tapia aAAA Kal yia tov kabéva amd epac, Kot eivat e€alpeTikd xprowla oto Wlaitepa
QVTAYWVLOTIKO TtepLBAAAOV To omoio Blwvoupe onuepa.”

O BayyéAnc¢ Zwwtag, Sales Engineer

"To KaAUTEPO CEULVApPLO MWANCEWY TTOU €Xw TapakoAouBnost. H peBodoloyia kal n mpoceyylon
elval armhouoteupévn katl oe BonBolv va eKHaLEVOELG aTtd ToV TTEAATN 0OU OTolxela mou Ba og
06Nnyrnoouv oTNV CUVEXELA VO TTANCLACELG OTNV TIEUNTOUGLA TN MTPOOTABELAC GOU, TIOU Elval n
oAokAnpwpévn nmwAnon...."



